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NEWS RELEASE

Knight Expands South Texas Operations, Staff

LAFAYETTE (December 15) — Knight continues its growth by
expanding its South Texas operations, opening a new office; naming a
new Gulf Coast Regional Sales Manager; and creating a new position
of South Texas Sales Manager announced Mark Knight, President.

Knight has opened a new fishing facility in Alice, TX that will
provide fishing tools, services and dedicated personnel to the South
Texas region. Doug Freeman has been named as the Fishing Services
Manager for the Alice location and will oversee daily operations.

Rickey Tauzin has been named Gulf Coast Regional Sales
Manager covering South Texas, East Texas and Louisiana. Tauzin will
utilize his 20+ years of oil and gas experience to promote Knight — oil
tools and fishing services — throughout the gulf coast. Tauzin will be
based in Houston, TX.

Richard Moak has moved into the position of South Texas Sales
Manager where he will service accounts — 0il tools and fishing services
—in San Antonio, Austin and Corpus Christi. Moak will manage the
corporate and field sales groups in growing accounts in this mature
competitive market. Moak will be based in San Antonio, TX.

“A key to our continual success is growing the areas where
Knight already has a presence,” Knight said. “We are confident that

the added fishing store and the additional management and sales force
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will prove advantageous not only in growing existing accounts but gaining new ones.”

Focused on providing “zero failure” equipment and service for more than 36
years, Knight has grown to include Knight Oil Tools, Knight Fishing Services, Knight
Well Services and Knight Manufacturing. The company is the largest privately held
rental tool business in the oil and gas industry. Knight has an extensive inventory of
high-quality products necessary for safe, efficient and productive oilfield projects.

Knight's 23 locations across nine oil-producing states serve all phases of an oil
well’s life cycle from exploration to abandonment. For more information, visit

www .knightoiltools.com.
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